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Definitions

Financial Planning:

Financial planning is the long-term process of wisely managing your finances
so you can achieve your goals and dreams, while at the same time negotiating
the financial barriers that inevitably arise in every stage of life. Remember,
financial planning is a process, not a product. (Financial Planning
Association)




Gary D. Case, CFP™ Definition

Obtain Clarity
Objectively observe and evaluate your current situation
Recognize strengths and areas for improvement
Understand your relationship with money and finances

Develop and implement strategies to modify that behavior, when indicated

Implement Strategic Plan
Develop and integrate your personalized plan (with timeline)
Balance changes (changes in one area effects other components)
Utilize team approach, where indicated

Actas catalyst for completion of the initial process

Provide Over-sight and Ongoing Balancing of Strategic Plan

Manage maintenance of the plan
Modify plan when indicated to assure optimization in changing markets

Provide ongoing education and support to client




Reasons to Engage a Planner

Make sure your money will last during retirement or roll over a retirement plan
Handle the inheritance of a large sum of money or other financial windfall
Prepare for a marriage or divorce

Develop a personal risk management philosophy and translate in into a strategy
Plan for the birth or adoption of a child

Face a financial crisis such as a serious illness, layoff or natural disaster

Care for aging parents or a disabled child

Cope financially with the death of a spouse or close family member

Fund education

Buy, sell or pass on a family business
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You May Need a Planner If...

You have little or no experience and/or education
with finances

You don't have the inclination to do it

You don'’t have the skills to do it

You want an objective, outside perspective
You have a complex financial situation

You simply don't have the time




Not Financial Planner?

Financial Advisor

Investment Advisor

Wealth Manager

Financial Consultant
Independent Financial Advisor
Representative/Advisor
Registered Investment Advisor
Retirement Planner
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The CFP™ Professional

Administered by a board of standards
Examination

Experience
Ethics

Education (continuing)
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Me

Professional Designations
Certified Financial Planner Practitioner (CFP™)
Chartered Life Underwriter (CLU)
Chartered Financial Consultant (ChFC)

Securities Licenses
FINRA 6, 7, 22, 24, 63, 65, 99
Tenure-I have been at this since 1982
I supervise four other Cambridge affiliates
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My Team Concept

Estate/Business Attorney (other specialties as required)
Tax Expert (usually CPA)
Investment Platforms and Strategists

Various Insurance experts

Health & Supplemental (Treasure Valley Health Insurance)
Life

Disability

Long-Term Care

Property and Casualty

Retirement Plan Experts
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Financial Planning Process

Financial Planning
Process-
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Some Common Documents
( Obtain Clarity)

(We don't sell planning by the page or by the
pound)

Discussion Outline/Implementation Schedule

Investment Policy Statement (IPS)

Moneyguide Pro™ Analysis

Risk Tolerance Evaluation

Personal Estate Planning Documents

Business Planning Documents

Tax Planning Documents




Implementation of the Strategic Plan

Recommend actions

Prioritize implementation steps

Disclose conflicts

Engage professionals (or coordinate with existing)
Develop Logical Timeline

Deploy products & services
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